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As always, please contact us if you require further information or if we can be

of further assistance in product/products you would like to see in our
database.

If this is of interest to you, or you have
preferences on what products you would like to see please email:

bulletin@wavedata.co.uk
 
 

A Welsh pharmaceutical company has been forced to move its production site to Dublin due to
Brexit. The company, which has not been named, had to throw out hundreds of packs of vital cancer
treatments for EU patients because of Brexit red tape on exports, MPs have heard. 

Ian Price, the director of the Confederation of British Industry in Wales, said the “mountain of red
tape” facing businesses because of Brexit was “terrifying” and had come as a real shock to
companies.

To read more:
https://nation.cymru/news/wales-based-drugs-manufacturer-forced-to-move-to-ireland-because-of-
brexit/

PHARMACEUTICAL COMPANY FORCED TO MOVE DUE TO BREXIT
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UK’s GlaxoSmithKline and Germany’s CureVac will work together on a new generation of Covid-19 vaccines to
tackle emerging variants of the virus which have shown some resistance to existing ones. The two companies
have agreed a €150m deal to develop jointly a product using mRNA technology that would work on multiple
variants.

The vaccine could be ready for use in 2022, subject to approval. 

To read more:

https://www.ft.com/content/56ef96f3-7433-484b-84fb-f67b3d8a5e47

Mixing Covid-19 jabs 'can beat mutations': as scientists suggest the Oxford vaccine can be combined with the
Sputnik shot to offer enhanced coronavirus protection. Mixing vaccines may boost the immune response and
combat changing strains. Trial results have shown that only 16 of 16,500 people given it had any symptoms
and no one died from the disease or needed hospital treatment.

To read more:

https://www.dailymail.co.uk/news/article-9216583/Scientists-suggest-Oxford-Sputnik-vaccines-combined-
offer-enhanced-Covid-protection.html

GLAXOSMITHKLINE AND GERMANY’S CUREVAC WILL 

WORK TOGETHER ON VACCINE

THE MIX OF COVID-19 VACCINES

An assembly line at standstill caused a UK pharmaceutical company to set up in Amsterdam and plan for EU
expansion. A Sussex pharmaceutical company has said it had to bundle a production line into a white van and
take it to Amsterdam to beat a Brexit medicines ban.

The impromptu four-wheeled mission to the Netherlands has secured the supply of the asthma drug Ventolin for
France, where the company, Mediwin, had a huge order book. Lisa Cooke, its finance director, said the company
had been preparing for Brexit since the referendum but had not counted on an overnight block on wholesale
distribution from the UK into EU member states.

To read more:

https://www.theguardian.com/politics/2021/feb/21/sussex-medicines-firm-takes-production-line-abroad-white-
van-beat-brexit-ban

SUSSEX MEDICINES FIRM TAKES PRODUCTION LINE ABROAD
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As lockdown continues almost indefinitely the role of pharma sales teams currently becomes more and more
important.  

What do I mean by this? 
Having had many conversations with pharma sales directors and key account managers and national sales
managers, the situation is becoming more challenging for those teams tasked with “selling”into the NHS. Especially
in primary care. With the Covid-19 vaccination program in full swing, the continuing lockdown, travel restrictions and
GP Practices shouldering a large burden of care, now is not the time to be actively chasing sales. The smarter
pharma companies have backed off on sales and instead are looking at ways to support GP practices and offer any
help they can. And it is those pharma companies who maintain contact, but without any sales angle, who will come
out of this all the better for it. The companies who are taking an empathic approach to their NHS customers will be
the ones who are remembered more fondly than those touting their products to a busy, overworked, and stressed-out
GP practice. The pharma companies whose salespeople have created a genuine rapport with their practices will be
the winners. With dispensing practices, you need to understand what they want and how to help them and that is how
the most successful pharma companies have operated in the past. Not all dispensing doctors are as commercial as
most people in pharma think they are. They always put the patient at the heart of any clinical decisions, and
commercial considerations quite rightly come further down the list. Dispensing doctors are a vital part of rural
healthcare and as a pharma company now is the time to offer them as much support as you can.
 
Is it the time to get on the phone or email them to find out how you can help? 
I think it is, but it needs to be done in a spirit of genuinely free, no obligation support. It could just be to offer to
listen to your dispensary managers complaints and be aware of their workload.

Is there anything else your team can do to help their surgeries? 
Training and seminars have always been something GP Practices want pharma support with, and Dispensing Doctor
Experts are developing several bite-sized learning seminars for dispensing staff. We
are scheduling lunchtime and evening seminars to suit the needs of busy NHS staff. Our seminars are deliberately
short but packed with useful information. Dispensaries are always interested in benchmarking their performance
against other practices and are keen to have their profitability audited by an independent business. Is this something
your team could support or at least tell your customers about? If your team can offer help and solutions to busy
dispensary managers, they in return will remember the companies who helped them in these tough times. 

And what about pharma staff that are on furlough? 
The rules about working under the furlough scheme are noticeably clear, but pharma staff can and should be talking
to each other and checking up on each other to make sure that morale is kept to the best it can be. It is a tough time
for all of us, the usual social interactions and face to face chats by the watercooler are a fading memory. Everyone is
getting more and more used to Teams meetings, Zoom calls and virtual working with the inevitable first five minutes
of mild confusion; “Can you hear me?... I can’t see you is your camera on? My laptop screen has frozen…” But when
this is all over, we need to get back to where we all were, and it is going to be tough. And during this latest lockdown
it is so important to keep on talking and listening. 

Finally, this would be a great time for pharma sales teams to get up to speed on dispensing doctors, the Drug Tariff,
the reimbursement process, and all the other parts of how the NHS money trail works. Pharma sales team training
and learning is vital to keep your team on its toes and to give them something to do. So, what are your pharma sales
team doing right now?

Greg - www.dispensingdoctorexperts.co.uk

OFFER HELP, NOT SALES IN TROUBLED TIMES
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A UK-based pharmaceutical firm which specialises in a cannabis-derived treatment for epilepsy has agreed to
be bought in a $7.2bn (£5.3bn) takeover. The deal will see Jazz grow its portfolio of neuroscience therapies at
a time when the medical cannabis industry is taking off.

The deal will allow Jazz, which is based in Ireland, to move beyond treatments for sleep disorders and cancer.
The cannabis-based drug was approved in the US in 2018 for use in patients aged two years and older with rare
childhood-onset forms of epilepsy.

To read more:

https://news.sky.com/story/uk-cannabis-therapy-firm-gw-agrees-5-3bn-takeover-by-jazz-pharmaceuticals-
12207598

With tens of suppliers, hundreds of manufacturers, and thousands of products the WaveData Live service is an
information service to keep you in the competitive loop. It includes generics, parallel imports, UK brands and
devices, and is updated every 15 minutes. 

Recently, WaveData have expanded, adding data for beauty aesthetics, CBD products  and PPE equipment.
Wavedata Live will show you lines of data for specific items showing: suppliers, country, date, and price with
the ability to filter and sort the data. This subscription service has over 100,000 prices added to it each month.

𝗣𝗹𝗲𝗮혀𝗲 𝗰𝗼𝗻혁𝗮𝗰혁 혂혀 𝗶𝗳 𝘆𝗼혂'𝗱 𝗹𝗶𝗸𝗲 혁𝗼 𝗹𝗲𝗮𝗿𝗻 𝗺𝗼𝗿𝗲 𝗮혁: 𝗵혁혁𝗽혀://현현현.현𝗮혃𝗲𝗱𝗮혁𝗮.𝗰𝗼.혂𝗸/𝗰𝗼𝗻혁𝗮𝗰혁-혂혀/

JAZZ PHARMACEUTICALS BUYS GW PHARMACEUTICALS

DID YOU KNOW WAVEDATA LIVE HAVE STARTED TO COLLECT PPE DATA?

Both Ramipril and Loperamide saw average UK trade prices that more than doubled in January 2021. Two
generic molecules saw their average UK trade prices to independent pharmacists more than double in January
2021, according to the latest information from market researcher WaveData. Ramipril topped the table of
Biggest Risers for January with 10mg capsules in 28-count packs registering a 104% increase to £1.04 ($1.44),
despite the cheapest offer in the marketplace rising by just 3% to £0.32. “A total of six companies increased
their prices in January,” WaveData commented on the ramipril rise, “one by as little as 3% and another by as
much as 109%.”

To see more go to https://generics.pharmaintelligence.informa.com/ and view our article from this month’s
Generics Bulletin. 

Subscribe to the industry's comprehensive source of news and analysis.   
www.generics-bulletin.com

PRICE WATCH UK..RAMIPRIL AND LOPERAMIDE SHOOT UP IN

EARLY 2021
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  This bulletin now goes out to 4800 plus people.
 
If you would like to add or suggest any articles/comments, please let me know by the 17th March
2021, as I will be issuing the next bulletin on the 24th March 2021. 
 
If you have any colleagues who would like to receive this, please let them know about it. 
You can view all copies of the Bulletin at https://www.wavedata.co.uk/kb/

 
Jackie Moss
WaveData Ltd
E-mail: bulletin@wavedata.co.uk
Twitter @wavedata
LinkedIn:https://www.linkedin.com/company/wavedata-ltd/

According to WaveData, these were the most commonly investigated products in searches of the
online pricing data Wavedata Live accessed through www.wavedata.co.uk/login.

Both UK and PI prices were viewed for each product, giving some indication of where the focus was to
February  2021. WaveData prices in the top 20 articles are averages.

WAVEDATA — TOP TEN SEARCHED PRODUCTS - WHERE

THE FOCUS WAS TO FEBRUARY 2021



F E B .  2 0 2 1

FUTURE EVENTS



F E B .  2 0 2 1

FUTURE EVENTS


